TRAVEL TRADE SHOW SURVIVAL GUIDE

A First-Timer’s 1-Page Cheatsheet to Navigating Mega=Expos Like a,Pro

PRO GUIDE

The Golden Rule: Mega-expos like WTM London and ITB Berlin are a marathon, not a sprint. 76% of attendees plan ahead

-structured strategy beats visual wanderlust every time.

@ rre-sHow sTRATEGY

» Book Early: Lock in trade show early bird tickets &
accommodation months out before prices surge.

» Build Momentum: Connect on the event app & post
on LinkedIn 1-2 months in advance. Use the official
event hashtags and assets to maximize visibility.

Plan Your Agenda: Leave a 15-minute buffer
between meetings and double-check time zones
when scheduling

* Protect Your Time: Be mindful of exhibitors who
prioritize boosting their meeting counts

Set Clear Objectives: Avoid having too many goals
to prevent trade show 'burnout'.

© oN THE FLOOR

The 10-Second Pitch: Skip 30s pitches. Lead with
your core value immediately, and be ready to
continuously readjust your pitch.

Spontaneous Time: Leave 20-30% of your day open
for unscripted hall chats.

* Real-Time Notes: Jot down 2 key takeaways right
after every meeting.

< LINKEDIN INSIGHT SPOTLIGHT

\

Downloaded from em-marketingconsulting.com/trade-show-solutions

© ceAr & LoGISTICS

» Comfort > Style: You will walk 10-15 km daily.
Choose comfortable shoes and light equipment.

« Offline Backups: Expo Wi-Fi will lag. Save maps,
decks, digital visit cards locally.

* Hotspot Ready: Pre-configure mobile hotspotting
for rapid access.

« Stay hydrated: Your energy levels at expos will drop
quickly. Make sure you have a bottle of water with
you at all times.

@ POST-SHOW EXECUTION

» Connect immediately: Don’t assume people will
remember you. With so much sensory overload at
trade shows, faces are easily forgotten.

1 week Follow-Up: Send short recap emails within 1
week to build trust.

» On-Demand Learning: Catch up on missed keynotes
via recorded streams later.
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Trade show strategies, tips and insights
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